I1l. MPOBJIEMbl MEHEDKMEHTA N MAPKETUHIA. TOTMICTUKA SkoHomumyeckuin Bektop Ne3(42) 2025

YOK 338.1
N.A.Sidorova H.A. Cnpoposa?

FEATURES AND TRENDS OF B2B AND OCOBEHHOCTWU U TEHAEHLUWN PA3BU-
B2C MARKETING DEVELOPMENT ThA B2B U B2C MAPKETUHIA

The future of marketing requires special at- | bByayuwee mapkeTuHra TpebyeT ocoboro BHuU-
tention. Marketing does not stand still, bring- | maHua. MapkeTuHr He CTOUT Ha MecTe, npwu-
ing new trends to the process of interacting | HOCs HOBble TeHAEHUMM B MpPoOLEecC B3auMo-
with consumers. In 2025, this process prom- | gencteua ¢ notpebutenamu. B 2025 r. atot
ises to become even faster and more flexible | npouecc obewaeT cTaTh ewé Gonee ObICTPLIM
due to innovations. When studying a busi- | 1 mbkum 6narogapss WHHoBauuaM. M3ydas
ness, they often consider how to attract the | 6usHec, 4YacTto paccmaTpuBaloT TO, Kak npu-
average consumer. Retail is considered to | Bneyb 0OblMHOrO noOTpebuTens. Po3HU4YHas
be the widest market. But this is not the only | Toproens no npaBy c4MTaeTcs caMbiM LUMPO-

way of marketing. KMM PbIHKOM. HO 3TO He efMHCTBEHHbIM NyTb
MapKeTuHra.
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Mopgenun npoax KaXgoro pblHKa CUAbHO OTRMYaloTcsa apyr oT gpyra. B atom crtatbe
paccMoTpuM 0cobeHHOCTH, koTopble MMeeT B2B 1 B2C mapkeTtuHr (Puc. 1).

CermMmeHThb!

pbIHKa

PucyHok 1 — CermeHTbI pbiHKa

Ha cerogHsawWHU OeHb HEBepHO nonaratb, YTO Gu3Hec OoTBoOpayuMBaeTCcd OT MoAenuv
B2C (busHec ansa KnueHta) n otmeHseT B2B (busHec ana busHeca). Cosgaérca Hosoe — H2H
(Yenosek ons Yenoseka). MapkeTuHroBble TeHOeHUUU cTann 6onee nogpobHO yaenaTe BHU-
MaHue nn4YHocTu notpebutensa. CerogHsa OCHOBHOE BHUMaHWE yAensaeTCsl KOHKPETHOMY U XO-
pOLLO NpoaHanmM3vpoBaHHOMY MOKyNaTerto.

BbusHec HauvMHaeT npuobpeTtaTtb "nNUuo", nepectaét GbITb YeM-TO Bpode Npunaska u
Kaccbl. YXXe cenyac BWAHO, YTO KPyMHble KOMNaHWM BbICTPaMBalOT CBOKO MapKETUHrOBYIO Oesi-
TENbHOCTb Ha "o4yenoBeynBaHuK" OpeHaa, Npyaasas eMy NONOXUTENbHBIA UMUK, TEM cambiM
nosbiwasi 3 PEKTUBHOCTE KOMMaHUW.

PaccmoTtpum, yto Takoe B2B n B2C.

B2C (o1 aHrn. business to consumer — 6usHec aons noTpebutensl) — 3To Npoaaxa ToBa-
poB M ycnyr omM3mMyeckum nuuam Ans IuM4Horo notpedbneHus. ATo cynepmMapkeTbl, MarasuHbl
ofexabl, Npunaskn ¢ bepMepckuMmn nNpoayktammu n mHoroe gpyroe. Jliobas ycnyra, kotopas
npegHasHayeHa anga omandeckoro nuua, n ectb B2C-cermeHT.

B2B (ot aHrn. business to business — 6usHec gns 6usHeca) — 3T0 KOMMep4Yeckasl nes-
TENbHOCTb, B KOTOPOW KNMEHTaMu ABMAIOTCA ApYrne KOMNaHum u npegnpuHnumarenn. HeeaxHo,
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Kakoro pasmepa KoMnaHus-notpebutens. 3To MoxeT 6biTb Kak maneHbkoe WM, Tak u kpynHas
Koprnopauus.

PasHnua mexgy B2B 1 B2C B kOHEYHOM noTpebutene npogykra, YTo nopoxaaeTt psg
ocobeHHocTen. Beigenum otnuumnsa B2B- n B2C-mapkeTvHra no nATM OCHOBHbLIM HanpaBreHu-
AM.

1. B3anmMooTHOLWEHUs MexXAay KIMEeHTOM U npogaBLoM.

B B2B-cepe BaxkHbl 4ONTOCpoYHble OoTHOLeHMs. OCHOBHas porb MeHeaxepa no npo-
AaXam — okasaTb Ka4eCTBEHHbIN CepBUC, OTBETUTb Ha BCE BOMPOCHI 3aka34duka, B CPOK Npeao-
CTaBUTb BCE OOKYMEHTbl. Yem koMdopTHee npoLuna caenka, TeM Bbllle WaHC NOBTOPHOrO Co-
TpyaHunyecTtBa. [na poO3HMYHOrO MOKynaTensi CEPBUC TOXE BaXKEH, HO 3TO Aareko He camblin
BaXkHbI KpuTepuin Nnpu Bolbope ToBapa. Ha obbluHOro notpedbutenst MoxeT NOAENCTBOBATL pe-
Knama unu BbirogHas ueHa [1].

2. KpuTepuu npu npuHATUM peLleHus.

B2B-nokynartenb Bcerga 6yaeT opMeHTMpoBaTbCS Ha nokasatenu. bonee Toro, npuHu-
MaTb peLleHne, ckopee Bcero, OyayT HECKOMbKO YeroBeK, NO3TOMy OTOOp MocTaBLLMKa OYEHb
cTporuii. PopmmupoBaTtb NnosAnbHOCTb B2C-noTpebutens kyaa npouwle. MoxHo 3aBnedb ero 60-
HycamMun 1 KapTamu NOSINIBHOCTW, MPUrNacuTb B pPekramHblA ponuk nobrmoro neeua, npeano-
XWUTb NOOAPOK 3a MOKYMKy. JIloam 4acTo NOKynaktT HEHYXXHbIE UM BELLM PyKOBOACTBYSCh 3MOLM-
AMU.

3. Cnocob cbbiTa npoayKuuu.

B2B-npogaxu penkue, HO KpynHble. Hanpmumep, KOMNaHns MOXET 3aKka3aTb HECKOITbKO
[ECATKOB CTaHKOB. Takke TOBapbl B 3TOM CerMeHTe 0bbl4HO 00naaatoT BbICOKOW CTOMMOCTLIO.
B B2C npopgaxu yacTble, HO MeHbLLE MO 0O BEMY.

4, dopmMaT peKkriaMHOro npeanoXeHus.

Tak kak B2B-notpebutenb K Nokynke nogxoouT C pauMoHaribHOW TOYKM 3pEHUsi, KOM-
MepYeckoe NpeasioXeHne OOSMKHO cogepaTb MHOro crtatucTudeckon uHdopmauun. B B2C-
cepe Takasi cTpaTterus pegko bbiBaeT acpdekTUBHON. Jlydlle, ynpaBnsas aMounsiMm nokynaTe-
nem, OOHOBNSATbL TEXHWYECKME XapaKTEPUCTUKM npoaykuun. MHorme notpebutenu He nonbay-
IOTCH U NOMTOBUHOW BO3MOXHOCTEN MPOAYKTa UMM Jaxke He 3HalT O HUX, HO, HECMOTPSA Ha 3To,
noam rotoBbl NNaTUTbL 3a OpeHA 1 kpacoTy [2,3].

5. YpoBeHb nepcoHannsauum.

HecmoTpst Ha cTpemneHue npousBoautenen B2C-cermeHTa cos3gaBaTb MHOMBUAOYaAlb-
Hble NPeanoXeHusi, UX YpoBeHb NepcoHanusaunm He cpaBHuTca ¢ B2B-cermeHTom. KomnaHum-
notpebutenu xoTaT, YToObl TOBap, KOTOPbIA OHM MOKYNakT, MOMHOCTBIO MM NOAXOANN C TEXHU-
YECKOW TOYKM 3peHust U LieHa Bbina npueMnemon. MIMeHHO NO3ToMy K KaKaoMy NapTHEpPY Hy-
XEeH NUuHbIN noaxoa. KoMy To NpegocTaBnsatoTCA CKUAKU HA OnpeaenéHHbIX YCrnoBusix, Ans Ko-
ro-TO HYXXHO AopaboTaTb NpoAyKT: A06aBUTbL HOBblE (OYHKLUU UK, HAOBOPOT, yOpaTb HEHYX-
Hble. MNoaTomy caenku B business to business 4acTo yHuKanbHble.

B ObICTPO MeHSIOLWUXCS YyCNoBUAX, Ha NepBbIv NNaH BbIXOAUT HEOOXOOUMOCTL BHeape-
HUst Bonee adhpeKTMBHOM cTpaTerMn Ans yKpenneHus nos3muuin KoMmnaHui. [na aToro MHorve
npeanpusaTUs TWaTeNbHO aHaNU3NPYT PbIHOK, BBICTPO pearvpyoT Ha M3MEHEHUS, BbICTaBMS-
0T HOBbIE Lienn 1 3a4auu.

B 2025 r. ponb gaHHbIX Ha B2B-pblHKe cTpemMuTenbHO pacTér. KomnaHun paclumpstoT
aHanWTKKy, MPOBOAAT TLIATENbHYD CErMEHTauMio W HanpaensloT MNepCoOHaNU3NPOBaHHbIE
npegnoxenus [3-7].

ApganTtupoBaTtb Bu3Hec K TpeHaam B2B-mapkeTuHra agpdekTvBHee BCEro ¢ NOMOLLbIO
[8]:

1. BrnoxeHun B gaHHbIe N aHANUTUKY.

3OT0 NO3BONMUT:

. MOBbICUTb TOYHOCTb MAapKETUHrOBOW cerMeHTauun, ans bonee 3PdEKTUBHBIX
npoaax;

. MOBbICUTb KOHBEPCUIO, UCNONb3YA MHADOPMaLUIO O AMHAMUKE MPOAaX U KUeH-
Tax, ANd BbIABMEHMS HOBbIX NOTEHLUMANbHbIX NOKyNaTenewu;

. YNYYLWMTb NPOrHO3NPOBaHUE Npoaax, UCXOAsl U3 aHanorMyHom nHgopmaLmm 3a
npoLleawmnn nepunog;

. NpMHMMaTb 0OOCHOBAHHbIE PEeLLIEHMSI Ha OCHOBE MMEIOLLMXCS AaHHbIX, a Takke
CHU3UTb PUCKM OLUNBOK,;

. MOBbLICUTb KINMEHTCKUIA cepBUC, onpeaenue obnactu, B KOTOPbIX y NoKynaTtenen
Yyalye BCero BO3HMKaloT Npobnembl;

. Aenatb NoTeHuuanbHbIM KnneHTaMm Gonee nepcoHanua3npoBaHHble Npeasnoxe-

HUA, y4UTbIBad X aefieHne Ha CerMeHThbl;
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o MCMOMb30BaTb MHCTPYMEHTLI aBTOMaTu3auum, YTobbl nNpuBriekaTe NOTEHUMasb-
HbIX KITMEHTOB.
2. Pa3paboTkun KOHTEHTa W KaHasoB NPOABWXEHWS.

B 2025 r. ana B2B-mapkeTuHra 6yaeTt BakeH SKCNepTHbIA KOHTEHT. [1oaToMy Heobxo-
Oumo paspabaTbiBaTb CBOM 6nor, coumanbHble ceTu 1 nybnukosBaTb CBOM MaTepuansl B CTO-
POHHUX aBTOPUTETHbIX pecypcax. Heobxoanmo HanpaBuTb yCUnus Ha UX co3gaHue U pasme-
LweHue nHcpopmauuum [9,10].

MapkeTunr B 2025 r. He paboTaeT nNo NUHEeNHbIM MOAENAM — OH AMHaMuYeH, TpebyeT
aHanuUTUKM 1 NOCTOAHHOM apjanTtauuun. Camble yChnellHble KOMMaHUU He MCMOMb3YKT TOMbKO
OOHY CXeMy, a KOMOVMHUPYIOT MOAENMW, NOACTPauBas Nx nog peanbHbI PbIHOK.

B coBpeMeHHOM 06LLecTBe TEXHONMOMMN UIPaKOT KIKOYEBYHO POJib, HO BaXKHBIM OCTaETCA
M TO, Kak KoMMnaHuy OyayT NCnornb30BaTb 3TW TEXHOMOMMW ANA CO34aHWs NEPCOHaNN3MpoBaHHO-
ro nogxoda K CBOUM KIMEHTaM. YXe CerofHsi MapKeTUHroBble CTpaTternm cTposaTca Ha Kombu-
HaLMW MHHOBALMIA U OCBEOOMITEHHOCTM O MOTPEOHOCTAX CBOMX KITMEHTOB.
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