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BBeneHune

CnocoBHOCTL ynNpaBnATb MOKYyNaTeNbCKOM LIEHHOCTBLH HamnpsiMyto BIIMSAET Ha KOHKY-
peHTHble no3vumm B2B-komnaHui. B ycnoBusix umdpoBon TpaHcopmaumm TpaguLMOHHbIEe
MEeTO[bl, OCHOBAHHbIE Ha CTaTUYHbIX SKOHOMUYECKNX MOAENsX, NOCTEeNeHHO TEPSAIOT akTyarnb-
HOCTb. COBpEMEHHbIN MapKeTUHr NPU3HAET, YTO NoKynaTenbckasi LEHHOCTb — 3TO HEe TOJSbKO
Habop xapaKTepucTUK NpoayKTa, a CIoXHOoe siBfieHMe, KOTOPOE BKIOYaeT MHOXECTBO acnek-
TOB, TaKkuMx Kak ypoBeHb CepBuca, BocrnpusaTue GpeHda v BrusHMEe 3KOCUCTEMbl, YTO NoaTBep-
XgaeTcsa mnccnegosaHnsaMM BOCMpUHMMaemon nokynatenem ueHHoctn (CPV) [6]. MNogpoGHee
06 M3MeHEeHMsIX KOHLENLUMM LIeHHOCTU MOXHO npountaTh B pa3gene 1.

Ha B2B-pblHKax LEHHOCTb Takke (PopMUpPYeTCH B CINOXHbLIX CETAX B3auMOOENCTBUMN,
BKITHOYAIOLLMX MPOU3BOAUTENEN, OUCTPUOBLIOTOPOB, MHTErPATOPOB, KOHCYNIbTAHTOB N KOHEYHbIX
nons3oBatenen [10]. 3T MHOrOCNOMHbIE CTPYKTYPbl YCMOXHSIOT MPOLLECC OLEHKU LLEHHOCTH,
TaK Kak 9KOHOMUYeCKMe, TEXHOMNOrmyeckne, opraHM3aLmMoHHbIe U PerynaTopHble ()akTopbl BriuK-
A0T Ha Hero ogHoBpeMeHHo. B otnnune ot B2C-pbiHka, rae npouecc hopMnpoBaHUs LLIEHHOCTU
MOXeT ObITb 6onee MHOUBMOYaANU3NPOBaHHbLIM, HA B2B-pblHke LLEHHOCTbL Cco3aaéTcs B pamkax
CINOXHOW 9KOCUCTEMbI, BKMOYaloLLLEN B3aMMOAENCTBME C pa3nUYHbIMU NapTHEpaMu, NOCTaBLUu-
Kamun 1 pgaxe perynupyrowmmmn opraHamm [15]. Ha aTom nyTn npouecc MpuHATUS pelueHus B
NPOEKTHbIX NMPOAaXax MOXeT, U Ckopee BCero, He ByaeT NOBTOPSATb LEMOYKY yHaCTHUKOB MO-
CTaBKu npoAyKumm. JTlobon y4acTHMK HE TONbKO BNUSIET Ha BCIO CUCTEMY, HO M OKa3biBaeT BO3-
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AencTBMe Ha OCTanbHbIX UFPOKOB. Hanpumep, NpoekTHas KOMMaHUs U KOHCYbTaHT, KOTOpble
He BOBJleYeHbl B MOCTaBKY, HO UMEKT HEMOCPELACTBEHHOE BNUSHME HA NPOLECC NPUHATUA pe-
LUEeHUI B KaHane.

LindbpoBasa TpaHchopmaums MeHSET NOAXon K CO34aHuMIo M yNpaBrieHMo NoKynaTesb-
CKOWM LieHHOCTbI0 B B2B. KoMnaHuu BbIHYXOEHbI nepecmaTpuBaTb CTpaTermm B3anMoaencTBus
C KnueHTamu, aganTupys UX MoA HOBble TEXHONOrMu. VICKyCCTBEHHbIA MHTENNEKT, UHTEpPHET
BELLEN M aHanuMTuKa B peanbHOM BpeMEHU MOMOratoT Nnyylle noHMMaTb NOTPEBHOCTU 3aKasun-
KOB, aBTOMAaTM3MpOBaTh NPOLIECCHl U Npeanaratb NepCoHann3MpoBaHHble peLleHus [23].

Ho BmecTe ¢ BO3MOXHOCTAMM, LMEPOBU3ALMS NPUHOCUT N HOBLIE CNOXHOCTU. BusHec
cTankmpaeTtcs ¢ npobrnemamy MHTErpauum AaHHbIX, BLICOKMMWU 3aTpaTaMn Ha BHEOPEHUE Tex-
HOMOMMN N U3MEHSAIOLWNMUCA perynatopHbiMu TpebosaHuamu [8]. Bcé ato TpebyeT rnbkoro
noaxoaa: BaXXHO yMeTb aganTupoBaTthes, 3pdeKTMBHO ynpaBnsaTb NU3MEHEHUSIMU N YYNTbIBATb
3KOHOMMYECKYHO Lierieco0bpa3HOCTb LMPOBLIX MHBECTULMIA.

B aTOM nccnefoBaHuMM paccMmaTpuBaeTCs, kKak CO BpeEMEHEM MEHSNOCh camMo onpeae-
NeHne, N B LIENOM, cama KOHLIeNUMs NoKynaTenbCKkon LLeHHOCTN, ocobeHHo B B2B-cekTope. Oc-
HOBHOE BHMMaHWe yaerneHo ToMy, Kak doopMmpyeTca LeHHOCTb B B2B-akocuctemax, yem aToT
npouecc otnuyaetcs oT B2C n noyemy cerogHs Hy»Hbl 60nee KOMMMeKCHbIeE MOAENN, YYUTbI-
BaloLne AMHaMUYHOCTb U MHOTOCITOMHOCTb LIEHHOCTM.

[nsa aToro B paboTe cTaBATCA cnegylowme Krnoyesble 3a4a4um:

1. PaccmoTpeTb, Kak 3BOMOLMOHMPOBANIO MOHATME LIEHHOCTM — OT KITACCUYECKUX KO-
HOMUWYECKMX TEOPUI 4O COBPEMEHHbBIX 9KOCUCTEMHbIX NOAXOAOB.

2. CpaBHWUTb OCHOBHblE OTNMYMSA MOKynaTenbCckon LeHHocTu B B2B- n B2C-pbiHkax,
BblENMB BaXKHble OpPraHM3aunoHHbIE N CTpaTermyeckue pasnmyms.

3. OueHunTb BNMsiHME LUPOBLIX TEXHOMOMNIN, B YacTHOCcTM VW, npeankTMBHON aHanu-
TUKK, UNPOBLIX NnaTdopm Ha B2B-npogaxun n TpaHcgopmauunio B3anMoaencTeum.

4. OnpenenvTb NepcrnekTUBHbIE HanpaBneHns Ansa danbHenWwnx nccreaoBaHun, KoTo-
pble noMoryT paspaboTaTb HOBble METOAMKN OLEHKM LIEHHOCTM C YYETOM CETEBOrO Xapakrepa
B3anmoaencteusa Ha B2B-pbiHkax.

B oTnuyme oT TpaguLMOHHbBIX MOAENEN, COCPEAOTOUEHHbIX Ha OTAEMbHbIX TPaH3aKUMsX
UnNu MHOMBMAOyarnbHbIX MOKynaTensax, nokynaTenbckas LLEeHHOCTb pacCcMaTpuMBaeTCs Kak 4acTb
LLIMPOKOWN 3KOCUCTEMBI. Takon NoaxoA No3BONSAET yYnTbIBaTh BUSHUE LUPPOBLIX TEXHONOMN U
N3MEHSIIOLLIMXCS PbIHOYHbIX YCMOBUNA. [NonyYyeHHble pe3ynbTaTbl MOTYT CTaTb OCHOBOW Afis pas-
paboTKM HOBbLIX WHCTPYMEHTOB OLEHKM LIEHHOCTU WM CO3[AaHusa CTpaTervim, KOTopble NOMOryT
B2B-koMnaHnaM ocTaBaTbCs KOHKYPEHTOCMOCOOHBIMU B 3MOXY LMPOBLIX MHHOBALMNA.

1. ABonOUMA KOHLENUUM NoKynaTerbCKON LIeHHOCTH

KoHuenumnsa nokynaTenbCKoW LEHHOCTU npeTepnena 3HauuTerbHble U3MEHEHUs, Hauu-
Hasi C KIacCUYEeCKMX SKOHOMWUYECKUX MOLENEN, OPUEHTUPOBAHHLIX HA CTOMMOCTb NPOW3BOA-
CTBa, M Nnepexogs K MHOFOMEPHbBIM TEOPUSAM, MOAYEPKMBAIOLWLMM BNNSHNE CyOBEKTMBHOIO BOC-
NpUATUSA, CETEBLIX B3auMoAencTBum u LmdpoBbIX TexHonornn. B B2B-cpeae LeHHOCTb co3fa-
€TCs He TOMbKO BHYTPU OTAENBHOM KOMMaHWK, HO N B BGonee LUMPOKOW CETU YYaCTHUKOB. Bax-
HYK pOnb 30€Cb MrpatoT MOCTaBLUUKM, OANCTPUOBIOTOPDLI, KOHCYNbTaHTbl U JaXe Perynsatopbl —
BCE OHM BHOCSIT CBOW BKrag B )OpMMpPOBaHNE KOHEYHOW LLeHHOCTW B kaHane. OCHOBHbIe onpe-
OENeHNs1 NOKyNaTenbCKOW LIEHHOCTU B PasfMYHbIX TEOPETUYECKUX MOLENSX NpeacTaBneHbl B
Tabn. 1. OBonouunsa B3rnsiA0B Ha LLEHHOCTb OT OOBbEKTUBHbBIX K CyObEKTMBHBIM KOHLIEMUMAM Oe-
MOHCTPUPYET, YTO TPAAMLMOHHbIE MOAENN He BCerga OTPaXalT CIOXHOCTbL npouecca hopmu-
pOBaHUSA LEHHOCTUN B COBPEMEHHbBIX 4EMOBbLIX OTHOLLEHUSIX.

Ha paHHMX aTanax SKOHOMWYECKOW MbICNN LIEHHOCTb TpaKToBariacb Kak 0ObeKTMBHasi
XapakTepucTtuka, onpegensiemasi 3atpatamu Ha npomssogcteo. Ewé B XVIII B. 3KOHOMUCTHI,
Takme kak Agam Cmut n Jasug Pukapgo, cumTtanm, 4To CTOMMOCTb TOBapa onpenensaercs 3a-
Tpatamu Tpyaa [28], [24]. OgHako B koHuUe XIX B. aTa uaes nameHunnace: Kapn MeHrep u JleoH
Banbpac npeanoXunnu HOoBbIN B3rMNsa — LEHHOCTb NpoAyKTa 3aBUCUT He OT 3aTpart, a OT TOoro,
HACKOJIbKO MOJIE3HBIM OH KaXXETCs MOKynaTento, T.e. Yyepe3 CyObEeKTMBHOE BOCMPUSTME LEHHO-
ctn [19], [34]. 3TOT caBur cTtan OCHOBOW ANS AanbHENLIMX MapKETMHIOBbIX WUCCEeAOBaHUNM,
OPUEHTUPOBAHHBIX Ha aHanM3 BOCMNPUATUS MOKYNaTeNbCKOW LLEHHOCTH.

B XX B. MapKeTUHroBbIE NCCNEAOBaHNSA Havyanm oTXoAuTb OT TPAAULMOHHBIX 3KOHOMU-
YeCcKNX MoAernen, OPUEHTUPOBAHHbBIX MPEXae BCEro Ha 00bLEKTMBHbBIE Noka3aTtenu. Bcé bonblue
BHUMaHMWs CTasno yaensaTbCsa TOMY, KaK MMEHHO NMoKynaTenun BOCNPUHUMAIOT LLIeHHOCTb ToBapa.
OaHMM 13 nNepBbIX 3HAYMMBbIX LLUAroB B 3TOM HanpaBieHMM cTana MoAenb "Bbirogbl—3artpatbl”
[20], [37]. OHa nokasbiBaeT, YTO NOTPEdbMTENN OLIEHNBAIOT TOBApP HE TOSbKO MO €ro Xapakrepu-
CTUKaM, HO U Yepe3 Npu3My COOTHOLLEHUS OXMaaeMblX BbIrog 1 3atpar.

OT0T noaxon, 6e3ycrnoBHO, Okasarncs MonesHbIM AN NOHMMaHWs NoTpebuTenbLckoro
nosegeHus. OgHako B B2B-cpeae oH cTankuBaeTcs ¢ pagomM orpaHnydeHuin. Komnanmm npuHm-
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MaloT peLleHNs He TONMbKO Ha OCHOBE LieHbl U XapaKTepucTUK NpoayKTa, HO U C YY4ETOM JOIro-
CPOYHOro BAMsSHMA Ha GusHec. Hanpumep, BaxHbIMK hakTopamu CTaHOBATCH onepaumoHHas
3P PEKTUBHOCTL, BO3MOXHOCTb MHTErpauumn ToBapa B CyLLECTBYIOLLME NPOLECChl, HaAEXHOCTb
MOCTaBLLUMKa U Ka4eCTBO CEPBUCHOIO 06CYXMBaHWS.

Bonee Toro, knaccuyeckas MoAernb "Bbirofbl—3arpaThl" He y4YUTbIBAET OOHY KITHOYEBYIO
0ocobeHHOCTb B2B-pbliHKa — KOMNEKTMBHbIA XapakTep NpuHATUSA pelleHun. B otnvumne ot B2C,
roe nokynaTenb, Kak npaBumio, Aenaet Bblbop CaMOCTOATENbHO, B KOPMOPATMBHbLIX 3aKynkKax
y4YacTBYET HECKOJSbKO rpynn CneunanucToB, NpeactaBuTeny pasHblX OTAENOB: 3aKynkn, UHaH-
COBOro, TEXHUYECKUX CNYyX0 1 Ton-MeHemkepbl. VIX npuopuTeTbl MOTyT CYLLECTBEHHO pasnu-
YaTbCH, YTO YCMOXHAET npouecc Bbibopa. N 3To ecnu B3ATb TOMBKO NPUHATUE peLleHns B Oa-
HoW BblBpaHHOW KomnaHuW. Ho Kak yxe ynomuHanocb, B kaHane B2B — ceTb yvacTHukos. B
B2B-cekTtope, NOMMMO MpAMbIX NpoAax, CyLeCTBEHHOe BMMsAHME Ha BbIOOp MOCTaBLLUMKa OKa-
3bIBaOT ApYrme y4acTHUKN SKOCUCTEMbI, Takue Kak He3aBUCUMbIE KOHCYNbTaHTbl U MPOEKTHbIE
opraHusaumu [15]. 3T0 nogyépknBaeT BaXXHOCTb HE TOMBbKO CTOMMOCTU U XapakTepucTuK npo-
AYyKTa, HO 1 penyTauuy KOMNaHuu, KayecTsa eé B3aumMoaencTBuUs C napTHEpamMmn 1 cnocobHOCTM
aganTupoBaTbCH K TPeOOBaHNAM KITMEHTOB.

Cnepyowum 3TanoM B M3yYeHUMU MOKYMaTenbCKOW LEHHOCTW cTana Teopus
Consumption Value Theory (Teopusi notpebutensckon ueHHoctn) (CVT) [27]. OHa npegnoxuna
paccmaTpvBaTtb LEHHOCTb Kak MHOTOMEPHYIO CUCTEMY, BKMOYaoLWYyO OYyHKLMOHAMNbHbIE, 9MO-
LUMoHarnbHble, coumanbHble, ANMUCTEMUYECKNE W YCIOBHbIE acnekTbl. OTOT MOAXOA MO3BOMMI
nyyLie NoHATb, Kak UMEHHO NOoTpebuTenn BOCNPMHMMAIOT LLEHHOCTb NPoayKTa.

HecmoTtps Ha nonesHocTb CVT, B B2B-cpeae eé npvmeHeHne orpaHu4eHo psaomM dak-
TopoB. Bo-nepBbiX, TEOPUSA U3HaYarbHO OPUEHTUPOBaHA Ha WHAMBWAYaNbHOro MokKynartens u
HE Y4YMTbIBAET CINOXHble MEXaHU3Mbl KOPNOPaTUBHLIX 3aKynokK, rAe peLlleHus MpuHUMaloTcs
rpynmnon crneuuanucToB C pasHbiMU MpuoputeTaMmu. OKOCUCTEMHbIA MOAXOA K YNpaBeHuto
LeHHOCTbIO MoApasymeBaeT, YTO LIeHHOCTb CO34aéTcs B AMHAMUYECKOW CUCTEME B3auUMOCBS-
3aHHbIX KOMMaHWR, rae Kaxabl yY4acTHUK BNUSET Ha KOHeYHoe npeanoxeHue. B otnuume ot
MMHENHbIX Lienoyek NOCTaBOK, 9KOCMCTEMbl XapakTepusylTcsd TMOKMMU rOpU3OHTanbHbIMUA U
BepTUKarnbHbIMKU CBA3sSMU, obecnevmBaloWwMn agantaumio peLlueHnin nog noTpebHoCTn KnneH-
ToB. Kpome TOro, CVT He oTpaxaeT CrnoxHble B3aumMocBA3M BHyTpu B2B-akocuctem. 3gech
LleHHOCTb (hOPMUPYETCH HE TOSbKO B MPSAMOM B3auMOLENCTBUN "NOCTaBLUMK—KITMEHT", HO U Ha
YPOBHE BCEWN LeNOYKM NOCTaBOK — C y4aCTMEM WHTErpaTopoB, CEPBMUCHbIX NAPTHEPOB U Aaxe
perynmpyoLmx opraHnsaumin.

Ons B2B-knneHToB LEHHOCTb MpogyKkTa onpenenseTcs He TONbKO ero XapakTepuctu-
kKamu. CylLlecTBEHHOE 3HayYeHne MMeeT ero aganTtaumns noj KOHKpeTHbIe 3a4a4n, a Takke npo-
CcToTa MHTerpaumMu u nocnegymoulero obcnyxusaHus. VIMEHHO NO3TOMy KOMNaHuu BCE vale
paccmaTpuBaloT MOCTaBLUMKOB He MPOCTO Kak NPOAaBLOB, @ Kak CTpaTermvyecknx napTHEPOB,
CnocobHbIx 0b6ecneyunTb 4ONTOCPOUHYIO BbIrOAY.

Ha pbiHkax B2B, ganee, cTaHOBUTCS akTyarnbHbIM MepapxXu4eckuii Noaxoa K oLeHke no-
KynaTtenbckon ueHHoctu [36]. OH npegnonaraeT, YTO LEHHOCTb hopMupyeTcs Ha TPEX ypoB-
HAX: Yepes3 aTpubyTbl NPOAYKTa, BbIFOAbI OT €ro UCMNOoNb30BaHUSA 1 BAUSHWE Ha cTpaTerndyeckue
Lenu KnveHTa. Takon noaxoA noMoraeT yuuTbiBaTb OONTOCPOYHbIE 3AEKTLI MCMOSb30BaHUA
npoaykTa, BKIoYas ero BrvsiHMe Ha GuaHec-pesynbrathl. OgHako B GbICTPO MeHsiloWencs ae-
NOBOW Cpefe LEHHOCTb He OCTaéTcs (PMKCUPOBAHHOWM — OHa TpaHCOpMUpyeTCs nog BAUSHUEM
TEXHOMNOIMYeCcKMX (PaKTOPOB, YPOBHHA 3PESIOCTU KOMMaHWM-3aKka3ynka u MakKpO3KOHOMUYECKMX
YCIOBUIA.

Momnmo mnepapxmyeckon mogenu Byapadda [36], Byoonn [35] npeaonoxun KoHUenTy-
anbHbI NoAxo4, paccMaTprBas NnokynaTenbCKylo LLeHHOCTb Yepes3 Tpu nsMepeHns: aTpubyTms-
Hoe, CTPYKTYpHOE 1 AMcno3numnoHHoe. Ero paboTa akueHTMpyeT BHMMaHWe Ha CyObeKTUBHOCTH
BOCMPUATUSA LLIEHHOCTU, €€ N3MEHYMBOW NPUPOAbI B 3aBUCMMOCTU OT KOHTEKCTA UCMONb30BaHUS.
OTO CTAaHOBUTCSH BaXKHbIM LLIArOM B pasBUTUM TEOPETUYECKNX OCHOB LieHHOCTU B B2B-cpepe.

B Havane XXI B. nokynatenbckas LeHHOCTb cTana paccMaTpuBaTbCs HECKONBbKO UHAYe.
TpagnuunoHHble modenn, obbACHALWNE LEeHHOCTb Yyepe3 aTtpubyTbl NpodyKTa U ero BAusiHue
Ha cTpaTernyeckue Lenu, okasanncb HegoCTaTouYHbIMU. bonbluee BHMMaHMe Havano yaensitb-
Cs1 npoueccy eé COBMeCTHOro cosganuns. OgHUM 13 BaXKHENLIMX KOHLEeNTYyarbHbIX LaroB B 9TOM
HanpaBneHun ctana mogene Service-Dominant Logic (cepBuc-gomunHaHTHas noruka) (SDL)
[32]. SDL otnnuyanack oT npeaplayLnx Moaenen Tem, YTo onpenensna LeHHOCTb Kak He cyLue-
CTBYHOLLYIO caMy no cebe B NpoayKTe, a HEYTO YTO hOPMUPYETCS B NpoLecce B3aMMOAENCTBUS
Mexay KNMeHToM 1 noctasLumkoM. Takon B3rnsag ocobeHHo akTyaneH ang B2B, Tak kak ToBapsbl
n ycnyru He Bcerga 6biBatoT eLweé v yHnsepcanbHeiMU. Bo MHOrux cnyvasx oHn TpebytoT agan-
Tauum nof KOHKPETHbIE 3a4a4n 3aka34vuka, BKIYas KacToOMU3auunio, MHTerpaumio B CyLLecTBy-
foLmMe npouecchl U nocneayoLwwyo nogaepxky. Hanpumep, ctommocTb nporpammHoro obecne-
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YeHUs onpenenseTcs He TOMbKO ero OyHKLUMOHANbHOCTbIO, HO M BO3MOXHOCTAMW KacToOMU3a-
LUUn, YPOBHEM TEXHWYECKOW MoJOepXKM U 3PEEKTUBHOCTBIO MHTErpauun B Gu3Hec-npoLecchbl
knneHTa. OgHako, HECMOTPSA Ha CBOK KOHLEeNTyanbHY 3HaunmocTb, SDL He npegnaraet 4éT-
KMX METOOMK KONMYECTBEHHOW OLEHKU LIEHHOCTU. OTO 3aTpydHSET eé NpuMeHeHue B ynpasre-
HAM NpoAaXamMu M MapKeTUHroM, ocobeHHO korga KomnaHwm ctpemsatcs nameputb ROl ot
BHEAPEHHbIX PeLLIEeHU.

Anmksuct, KnerxopH n Lepep [3] npeonoxunym KOMNNEKCHY0 MOAENb, BKITHOYAIOLLYHO
40 3nemMeHTOB LIeHHOCTU, CrpyMnnMpPOBaHHbLIX B NATb KMNHOYEBLIX KaTeropun: dyHKUMOHanbHas
LEeHHOCTb, YA0OCTBO BedeHusi Bu3Heca, MHOMBMAYyanbHas LEHHOCTb, BAOXHOBASAOWAA LEH-
HOCTb W CTpaTerndyeckas LEeHHOCTb. JTOT Noaxod pacwmpseT NpeacTtaBneHns O LEHHOCTU B
B2B oxBaToM haKTOpOB, KOTOpbIE Ha Pa3HbIX YPOBHAX BAUSAIOT HA NPUHATUA peLleHui u dop-
MUPYIOT MNOKyNaTeNbCKyH LLEHHOCTb NPOAYKTa UM YCNyri.

Paspenenne noHstunm Value in Exchange (ueHHocTb B obmeHe) n Value in Use (ueH-
HOCTb B WCMONb30BaHMKN) MOMYYUSI0 HOBOE Pa3BUTUE B M3YYEHUWM MOKYNaTenbCKOW LIEHHOCTW.
TpagMuMOHHO CYNTaNoCh, YTO LEHHOCTb (hOopMUPYETCS MOCTABLUMKOM M NepedaéTcs KNMEHTY B
MOMEHT nokynku. drrepT n ap. [10] nokasanu, yto B B2B komnaHun npuobpeTtatoT ToBapbl U
yCNnyrv He pagu Ux BnageHusl, a paam Ux NpakTMYecKoro NCMomnb3oBaHUA ANa OOCTUXEHUSA Brs-
Hec pesynbtaToB. IMEHHO Ha 3TOoM moaxode M noctpoeHa koHuenuus Value in Use. OHa
yTBEPXKAAEeT, YTO pearnbHas LEeHHOCTb MpoaykTa OnpeaensieTca He TOMbKO ero XxapakTrepuctu-
Kamu, HO 1 TeM, Hackonbko apdekTuBHO OH paboTaeT Ha npakTuke. KoHuenumsa Value in Use
0COBeHHO akTyanbHa AN cepBUCHbIX mofdenen B B2B, Taknx kak nognuckn Ha obopygoBaHue
unun nporpaMmmHoro obecnedenuns. KnneHTol Nony4atoT LEHHOCTb He OT BriageHus, a oT UCnonb-
30BaHUs NpoaykTa B onepaunoHHon aestensHocTu. K npumepy, Siemens nepecmoTpena CBOH
cTpaTernio 1 BMECTO MPUBBLIYHOM MoAenu npogax obopyaoBaHust cMectuna okyc Ha Lmdpo-
Bble cepBuChbl. Tenepb KOMMaHWsi NpegaraeT KNMeHTaM He NPOCTO MPOAYKT, a LIENOCTHblE pe-
LLIEHUsI, OCHOBaHHbIe Ha loT-nnatdopmax, NpeauKTUBHON aHanuTMKe M aBTOMaTM3UPOBAHHbIX
cepBucax. OTO MO3BOMSET HE TOMbKO ONTMMU3NPOBATL MCMOMb30BaHUE 0OOPYyOOBaHUs, HO U
CHWXaTb OnepauMoHHble 3aTpaTbl. [pyrMMu cnoBamu, LLEeHHOCTb NpoAdyKTa hopMupyeTcs He B
MOMEHT MOKYMKW, a B NpoLLecce ero aKcnmyarauum, 4To oTpaxaet koHuenuus Value in Use [10].

Bnyt n gp. [6], aHanu3mpys BocnpuHMMaeMyto nokynartenem ueHHoctb (CPV), noa-
TBEPXXAAT BaXHOCTb KOHTEKCTa, Bkniovasd B2B, roe Ha LEeHHOCTb MOryT BMAMATb pasfuyHble
crerikxongepsbl. LIeHHOCTb co3aaétca B 6omnee CrnoXxHOW ceTu B3aMMOLENCTBUN, BKITHOYAOLLEN
NapTHEPOB, OUCTPUOLIOTOPOB, PErynsTOPOB U CEPBUCHBLIX OMNepaTopoB. ATOT IKOCUCTEMHbIN
noaxod TpebyeT HOBbIX METOAOB OLIEHKMN U YNPaBMeHNs: LLEHHOCTbI, KOTOpble YYUTbIBaKOT BMKW-
AIHNE MHOXECTBA Y4aCTHUKOB Ha KOHEYHbIV pe3ynbTar.

Takum obpas3om, 3BOMOLUSA KOHLIENLMW NOKYNaTeNbCKOM LEHHOCTU OTpaXaeT nepexon
OT KIacCHMYecKMX IKOHOMMUYECKMX MogeNnen K AMHaMUYECKUM Y MHOTOMEPHBLIM MOAX04aM, Y4u-
TbIBAOLMM BIMSIHAE LMAPOBBIX TEXHONOMIA, CeTeBbIX 3(PdEKTOB M COBMECTHOIO CO3[aHWUS
ueHHocTu. B B2B-cpege aToT caBur ocobeHHO 3aMeTeH, MOCKOSbKY LlEHHOCTb (hbopMUpyeTCst He
TONMbKO B paMKax OTAENbHbIX TPaH3aKUuMn, HO 1N B MacwWTabHbIX CeTAX B3aMMOAENCTBUN, Tpe-
OyHoLWMX HOBbBIX MHCTPYMEHTOB OLIEHKM U yNpaBneHust.
Tabnvual — OnpegeneHnss NoKynaTenbCKOW LEHHOCTU B pasnuyHbliX Mogensx. VICTOYHuK: co-
CTaBMneHo aBTOPOM
‘ ABTOp 1 rof H

OnpegeneHune NnokynaTesibCkon LEHHOCTH

CwmuT (1776), Pukapgo
(1817)

CornacHo Knaccuyeckon 3KOHOMUYECKOWM TEOPUU, LLEHHOCTb TOBapa B 3HAYUTENbHON
CTENeHn onpeaensieTcs KoNMYecTBOM 3aTpadyeHHoro Tpyaa [28], [24]

Menrep (1871), Banbpac
(1874)

CornacHo MapXuHanucTCKoMy NoAxoay, LIeHHOCTb CyObeKTMBHa 1 onpeaenseTcs npe-
eNbHON NONe3HOCTbIO, KOTOPYIo NOTPebuTenb NonyyaeT OT KaXaon AOMNOMHUTENbHON
eaunHuupbl ToBapa [19], [34]

MoHpo (1979), 3erTxamnb
(1988)

MokynaTtenbckas LeHHOCTb hopMupyeTesi Yepes 6anaHc BbIrod v 3aTpaT, BOCNPUHUMA-
embix notpedutenem [20], [37]

LeT, HetomaH 1 'pocc
(1991) — Teopus noTpedu-
Tenbckon LeHHocTn (CVT)

Teopusa CVT BblgenseT NsiTb KMOYEBbIX KOMMNOHEHTOB LIEHHOCTU: (DYHKLMOHAIbHbIN,
3MOLMOHAIbHbIN, COLManbHbIA, 3NMCTEMUYECKUI 1 YCMNOBHbIV [27]

Byapadd (1997) - Viepap-
Xnyeckaa moaenb LeHHOo-
CTn

3TOT NOAXOA paccMaTpUBaEeT LLeHHOCTb Ha TPEX YPOBHSIX: XapakTepucTUky NpoaykTa,
BbIrOAbl OT €r0 UCMONb30BAHUSA 1 CTpaTerndeckne Lenm knneHTa [36]

Bygonn (2003)

MokynaTtenbckasi LeHHOCTb pacCMaTpMBAETCA C TPEX TOYEK 3peHUs: aTpubyTUBHON
(cpaBHeHVe BbIroapl 1 3aTpaT), CTPYKTYPHOW (AMHaMmU4eckoe BMSIHUE KOHTEKCTa Ha
LIEHHOCTb) ¥ AMCNO3ULMOHHON (BOCTPUSATNE LLEHHOCTU NOTPEGUTENEM Kak CyObeKTUB-
HbI npouecc) [35]

Cywvnun n Caytap (2001) —
PERVAL

PaspaboTaHa Lwkana oLeHKM MoKynaTenbCKON LIeHHOCTU, BKITOYaloLLasa YeTblipe nsme-
peHus: YHKLMOHAmMbHYH LIEHHOCTb (Ka4eCcTBO/NPoM3BOAMTENBHOCTD), (hyHKLMOHarb-
HY0 LLlEHHOCTb (COOTHOLLEHMNE LieHa/kavyecTBO), COLManbHY U AMOLIMOHANbHYIO LEHHO-
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\ ABTOp 1 rog H OnpepgeneHne NoKynaTenbCKon LLEHHOCTM \
\ HCTM [29] \

Bapro n Naw (2004) —
CepBu1C-AOMUHAHTHasA
norvika (SDL)

CornacHo koHuenuun SDL, LeHHOCTb He nepefaércs, a co3aaéTcst COBMECTHO KIMNEH-
TOM 1 MOCTaBLUMKOM B npoLecce ux B3anMoaencrens [32]

ABTOpbI BbiAensitoT 30 aneMeHTOB LIEHHOCTU, KOTOpble pacnpeaernieHbl No kKaTeropusim:
pyHKLMOHAIbHas, 3MOLIMOHAIbHAsA, U3MEHSIIOLLAs XM3Hb U coLmanbHoe BO3aelicTemne
(B nocnepytolee Bpems Mogenb 6bina paclunpeHa Ha 40 anemeHToB LieHHocTn B2B B
5 kateropusix) [2], [3]

AnmkeucT u ap. (2016),
AnmksucT n ap. (2018) —
3OnemeHTbl LEHHOCTN

OrrepT 1 ap. (2018) — Llen- ||LleHHOCTb chopMupyeTcst He B MOMEHT 06MeHa, a B NpoLecce UCNoNb30BaHWs NpoAYyK-

HOCTb B UCMONb30BaHWK Ta, HE3aBUCKMO OT NocTaBLUMKa, UCXOAs U3 ero 3PeKTUBHOCTM 1 NONb3bl Anst GU3Heca
(Value in Use) [10]
Akobuaec n ap. (2018) — B B2B-akocuctemax LEHHOCTb (hOPMUPYETCH HE TONBbKO NOCTaBLUMKOM, HO U CETbIO

JKocucTEMHAsA LLEHHOCTE  ||B3aMMOAENCTBYIOLLMX YHACTHUKOB: 3KCNEPTOB, PEryNsaTopoB, NocpeaHnKoB [15]

Ilepya-Bepenbac (2019) — ||BkntoyaeT 3KoHOMUYECKYH0, (DYHKLMOHAIBbHYH0, 3MOLMOHAaNbHYH, CouManbHy 1 CUM-
OGHOBMNEHHas TUMOMOMUS  ||BONUYECKYIO COCTaBNsoLLME, afanTUpoBaHHbIE K COBPeMeHHbIM B13Hec-akocucTemam
LleHHOCTH [17]

2. Pa3nnuusa nokynatenbckou ueHHoctu B B2B 1 B2C

MokynaTenbckasi ueHHocTb B B2B n B2C dhopmumpyeTtcs no-pasHomMy, NOCKOMbKY KITUEH-
Tbl 3TUX CEMMEHTOB UCNOSb3YIOT pasHble KpUTEPUN OLEHKM U NPUHUMAIOT PELLEHNST NO-Pas3HOMY.
Kak otmevatot Konetta u gp. [7], B B2C BaxHyt0 porb UrpatoT fiMYHbIE NpeanoYTeHusl, SMoLum
n nmunox 6perHga. LleHHocTb hopMuMpyeTcsl Ha OCHOBE MpUBREKATENbHOCTM LEHbl, Ka4yecTBa,
yaobctBa u amoumoHanbHoro socnpuaTtus [37]. Mokynatenu OpueHTMpoOBaHbl HE TOMbKO Ha
PYHKUMOHAMNbHOCTb MPOAYKTa, HO U Ha CMMBOSIMYECKYIO, 3MOLMOHANBHYKO W 3CTETUYECKYIO
ueHHocTb [13]. B otnnune ot atoro, B B2B-cermeHTe pelueHns NpyHMMalTCs NpenMyLLecTBeH-
HO KONMEKTUBHO, KaK BHYTPU OpraHnsauni, Tak u Mexay pasHbiMU y4acTHUKaMu, OCHOBbLIBAsACh
Ha cTpaTermvyeckmx n akoHommudecknx dpaktopax. B B2C 3HaunTENbHYO pOfb UrpatnT aMouun 1
uHaMBuAyanbHble npegnoyteHns. Bot noyemy B B2C cunbHoe BNMsHWE okasbiBaeT OpeHa, pe-
Knama 1 Kak BOCNpUHMMaeTCcs CTaTyc, B TO BpeMs Kak B B2B LeHHoCcTb hopmMupyeTcs npenmy-
LLLeCTBEHHO Yepe3 pauuoHarnbHble KpUTepun, Takme Kak akoHomudeckas aeKTUBHOCTb, CHU-
XXEeHVe PUCKOB U [OMroCpPOYHbIE CTpaTernyeckne Bbirodbl. TOT KOMNMEKTUBHbLIA XapakTtep npu-
HATUSA peweHni B B2B obycnaBnvuBaeT Gonee CrOXHbIA U ANUTENbHBLIA MPOLECC 3aKyrok,
BKIMIOYAOLWNA TEXHUYECKYIO 3KCnepTusy, hMHAHCOBLIN aHann3 U cTpaTerMyeckoe cornacosa-
Hue. B 3aTOM npouecce y4acTBYIOT 3aKynoyHble OTAENbl, UHXEHEPbI, PUHAHCUCTLI N PYKOBOA-
CTBO KOMMNaHwu [4]. O3Tn pasnuymsa B hOPMUPOBaHUN LEHHOCTU NOAYEPKMBAOT HEOOXOANMOCTb
pasHbIX NOAX0A0B K €€ oueHke n ynpasnexuto B B2B n B2C koHTekcTax [7]. OcHOBHble pa3nu-
una mexgy B2B 1 B2C B oueHKe NokynaTenbCKOW LLEHHOCTM NpeacTaeneHsl B Tabn. 2.

Kak n Ha B2C-pbiHke, B B2B npoucxoauT casur oT hoKyca MCKIMHYMTENBHO Ha Xapak-
TepucTMKax nNpoaykTa k 6onee LWMPOKOMY MOHUMAHUIO LIEHHOCTM, OCHOBAHHOMY Ha BOCMPUATUM
nokynartens [6]. B B2B oueHka LeHHOCTU HOCUT Goriee CTPYKTYpUpOBaHHbIN xapaktep. Komna-
HUW YYMTBIBAKOT HE TOMBKO CTOMMOCTb NPOAYKTA, HO U ero BNusiHWe Ha BM3Hec B 4ONTOCPOYHOWN
nepcnektuee. BaxHbl Takne acnekTbl, Kak COBMECTUMOCTb C CYLLECTBYIOLUMU NpoLeccamu,
3KOHOMMYecKas a(pPeKTUBHOCTb, CTpaTernyeckmne Bbirodbl U CHUXEHMUE OnepaLmMoOHHbIX PUCKOB.

Momnmo pasnuuuin mexay B2B un B2C, Ha dpopmmnpoBaHue nokynaTernbCKoW LLEeHHOCTU
BNUSAET N BM3HEC-KYNbTYPHbIA KOHTEKCT. [axe B pamkax OAHOro pbiHka B Poccum, LLeHHOCTHbIE
noaxodbl KOMNaHWi pasnuyarTcs. Poccuickme koMnaHum OpueHTUPYHOTCA B MEpBYI0 odepeb
Ha LEeHY M Ka4yeCTBO NpoayKTa, B TO BPEMS KaK MEXAyHapOAHbLIE UIPOKW, NpedcTaBleHHbIe B
Poccun, ucnonb3ytot Gonee WMPOKMN HAabop MHCTPYMEHTOB, BKMOYash KacTOMU3auuvio, YHU-
KanbHOCTb, CEPBMC 1 pacLUMPEHHbIA aCCOPTUMEHT. TN pasnunymsa NoATBEpPXKAatoT, YTO BOCMpU-
ATNE LEHHOCTU onpedenseTcs He Tonbko TMnoMm peiHka (B2B nnm B2C), HO n ocobeHHoCcTAMM
Oun3Hec-cpeabl, B KOTOPOW AencTByeT komnaHus [1].

Ha B2B-pbiHkax LeHHOCTb POPMUPYETCS HE TONbKO B MOMEHT MOKYMKW, HO U B XoAde
ANUTENbHOro coTpyaHudecTsa. KomnaHum oLeHMBaKT He TOMbKO LieHY NpoayKTa, HO U ero UH-
Terpaumio B GusHec-npouecchl, 3aTpaTbl Ha 3KCMnyaTauuo, cepBMCHOe 0OCMyXuBaHWe U no-
TeHUnanbHble n3gepxkm Ha mogepHusauuto [11]. Takonm noaxon m3secteH kak Total Cost of
Ownership (nonHas ctoumocTtb BrnageHus) (TCO) u nossonsieT KOMNaHUAM MUHUMU3UPOBATb
pacxofibl Ha BCEM XM3HEHHOM LIMKMe npoaykTa.

B B2B UeHHOCTb CO34aéTCs He TOSMbKO Ha YPOBHE OTAEMbHbIX COEMOK, HO U B pamkax
CMNOXHOW 3KOCMCTEMbI, BKITHOYaloLLEen NOCTaBLLMKOB, ANCTPUOBIOTOPOB, PErynsaTopoB 1 NapTHE-
poB. ATO AenaeT ynpasrfieHWe LLEHHOCTbIO ©0oree MHOrOCMoNHbIM, TpebyroLWwnm cornacoBaHms
MHTEPEeCOB HEeCKOsbKUX CTOPOH [25]. ccnegoBaHune npmusoanTt npumMep ¢ komnanuen Discovery
Limited n nogTteBepxgaet 3Ha4yMMOCTb Takoro noaxoga. OpraHu3aums TpaHcdopmupoBana
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CcBOlO Bu3Hec-mogenb, neperas oT TpaauLMOHHOro cTpaxoBaHus k nnatdopme Vitality, koTo-
pasi MHTEerpupyet MeauLMHCKME, MnoBedeH4Yeckne u uudpoBble CEpBUCHI ONA  KIMEHTOB.
Discovery Limited cmorna cosgaTe 3KOCMCTEMY COBMECTHOIO CO34aHus LEHHOCTM, NpuBreKas
bonee 20 MfH y4acTHMKOB MO BCEMY MWPY M BbICTpauBas 4ONTOCPOYHbIE OTHOLLEHMS C napT-
HEpamMu n cTpaxoBatenamm [25].

CoBpeMeHHble TEXHOMOIMMU 3HAYNTENBHO N3MEHUMNU NOAXOA K YNpaBneHno LEeHHOCTbIO
B B2B. MNaweH u gp. [23] oTMeyatoT, YTO UCKYCCTBEHHbIA MHTEMNMNEKT N aHaNUTUKa AaHHbIX NO3-
BONSAOT KOMNAHUSAM BbISIBNATb CKPbITblE B3aMMOCBSA3U U NPOrHO3MPOBaTh U3MEHEHNS HA PbIHKE.
3OT0 0COBEHHO BaXXHO AN OTpacnen ¢ BbICOKON ANHAMUKON, rae TpaauuMOHHbIE METOAbI OLEH-
KM LLEHHOCTU YXXe He AaloT NMOSTHON KapTUHBbI.

CuctemaTtuyeckmn o63op Myctaka n agp. [18] nokasbiBaeT, 4to B B2B LeHHOCTb BCE
Yyawe opMMpyeTcs B NpoLiecce COBMECTHOIO NPOEKTUPOBaHUS PeLUEHWI, KacTOMU3auun npo-
OYKTOB U rry0OOKOW MHTerpaumm cepBucoB B busHec-mogenu knneHTtoB. B 063ope nogyépkuea-
eTcsl, YTO yyYacTue KNMEHTOB B npolecce pa3paboTkv npoaykTa cnocobcTByeT yaoBnNeTBOPEH-
HOCTM M MOBbIWEHWO goBepud. Takum obpasoM, LeHHOCTb B B2B Henb3si paccmatpuBaTh uc-
KMIOYUTENBHO Kak MOCTaBKy TOBapa WM YCryrn — ropasfgo BaXKHEe MexaHu3Mbl COBMECTHOMO
pasBUTMA U MEepCoHanM3auun pelleHnin. 3To NogvyEpKMBaeT HEOOXOAMMOCTb MCMONb30BaHMUS
WHTEPAKTUBHbLIX MEXaHM3MOB YMNpPaBIiEHUSA LEHHOCTbI, B KOTOPbLIX KOMMaHUM He MpoCTO Mo-
CTaBnsAT NPOAYKT, @ COBMECTHO C KNMMEeHTaMM aganTuMpyoT U pa3BuBatoT ero, hopmupys aon-
rOCPOYHbIE KOHKYPEHTHbIE NpenmyLLecTBa.

Tabnuua 2 — Pasnuuma nokynatensckon LieHHocTn B B2C n B2B. VicTouHuk: cocTaBneHo aBTo-
pom
\ Kputepun H

B2C I B2B

KonnekTnBHOE NpuHSATVE peLLeHnit, cTpa-
Ternyeckas opumeHTaums, y4actume He-
CKOMbKNX OTAENoB [4]

Mpouecc npuHATUSA
peLueHun

WHamBuayanbHoe NpuHATUE peLleHuii, OCHO-
BaHHOE Ha amouusix, bpeHae n yooberee [37]

OkoHoMuM4eckas adPPEKTUBHOCTb, NHTE-
rpaums B GU3HeC-npoLecchl, CHKEHNe
puckos [4]

DdakTopbl, BNvsLne
Ha LIeHHOCTb

LleHa, kayecTBO, aMOLMOHaNbLHOE BOCNpUATUE,
yoobeTso [37]

[loNrocpoYHbIi aHann3 CToMMoCTu Brage-
Husa (TCO) n okynaemocTu MHBECTULMIA
[11]

MHoromepHasi CTpyKTypa: TeXHU4eckas,

BpeMeHHOM ropnsoHT
OLIEHKMN LIeHHOCTH

LleHHOCTb hopmupyeTCs B MOMEHT MOKYMKN 1
notpebnenus [13]

OpMeHTaLWIFI Ha NnU4YHble BbIroabl I'IOTpe6VITeJ'Iﬂ

CTpyKTypa LeHHOCTU

(4]

CbVIHaHCOBaﬂ, CTpaTtern4yeckasa LLeHHOCTb

(4]

YpoBEHb CETEBOIO
B3aMMoaencTaus

B3avmopenctame MoxeT ObITb Kak NPAMbIM,
Tak U 0NocpefoBaHHbIM (Yepes NocpeHUKOB)

(5]

LleHHOCTb chopmumpyeTcs B akocucTEME C
yyactnem ANCTpmbbIOTOPOB, PErynATOpOB,
napTHépos [11]

3. UudpoBas TpaHccopmaumsa M eé BNUsAHME Ha NOKyNnaTeNbCKyH LEHHOCTb B
B2B

B2B-komnaHuu BCE 4Yalle nepecmaTpuBaloT Nogxon K co34aHuI0 LLEHHOCTU, UCMOMb3ys
WHTENMNEKTYyanbHyl0 aBToMaTn3auuo, cepBucHble poboTel n M ans nosbilweHnst ahpeKkTMBHO-
cTn busHec-npoueccos [33].

B B2B-cpene ueHHOCTb hopMUpyeTCs Yepes CrOoXHbIe CBA3U MeXAy KOMMaHUuaMu, u
3[1€Cb NCKYCCTBEHHbIA UHTEMNMNEKT CTAHOBUTCS BaXXHbIM MHCTPYMEHTOM. OH nomoraeT aHanuau-
poBaTb MOBEAEHNE KITMEHTOB, MPOrHO3MPOBATb PbIHOYHbIE TPEHAbI U BbISIBMSATL CKPbIThIE 3aKO-
HomepHocTu. CoBpemeHHble M-TexHONormm He NpocTo ynpoLarT NPoLEecChl, HO U MOMoratT
KOMMNaHMAM COBMECTHO C KNMeHTaMu aganTupoBaTb pelleHus nog ux 3agadu [23]. Viccneposa-
HUSA nokasbiBaloT, 4uTo U cnocobecTByeT MHTErpaumMmM pecypcoB M KOOPAWHALUKM YYaCTHUKOB
3KOCUCTEMBI, YTO NMO3BOSISIET KOMNaHUsAM Gornee 3¢heKTBHO aganTMpoBaTb CBOW Npearnoxe-
HWUS1 NO4 U3MEHSILWMecs NoTpebHOCTUN KNMEHTOB. TexHonormn nHtepHeTa Bewen (loT) patoT
KOMMaHWsIM BO3MOXHOCTb crefuTb 3a paboToi 000pyLoBaHUS B PEXXMME PearibHOro BPEMEHH,
a obnayHble cepBUCbl 0becneuYnBatoT ObICTPbIA 0OMeH AaHHbIMU. OTO AenaeT GusHec Gonee
MOKUM U CHWXXaeT onepaLnoHHbIE PUCKMU.

PaHblwe komnaHuu B B2B, B nepByto ovepedb OPUEHTUPOBANMCHL HA 3KOHOMUYECKYHO
a(pheKkTUBHOCTL, yuuTbiBad cTouMocTb BriageHus (TCO), onepaunoHHbIe pacxodbl 1 cTpaTern-
Yyeckylo 3HaymMmocTb npoaykta [11]. Tenepb UMGPOBBLIE MHCTPYMEHTHI MOMOralOT He TOMbKO
KOHTPOMNMpPOBaTb 3TU NapameTpbl, HO U TOYHEEe HacTpavBaTb NPEANOXEHUS NOA HYXAbl KINMEH-
TOB.

OTV U3MeHeHusi He TONbKO MOBbIWAKT 3PPEKTUBHOCTL OM3HEC-MPOLIECCOB, HO U CO-
30al0T HOBbIE KOHKYpPEHTHble npeumMyliectBa. KomnaHun 6onblue He NpocTo npegnaratT npo-
OYKTbl — OHM YNPaBnST OaHHbIMW, B3aUMOOENCTBYIOT C KNMEHTaMu vepe3 uudpoBble nnat-
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dopMbl U UCNOMB3YIOT aHaNUTUKY ANSA nNpeacka3aHus N3MeHeHUn Ha pbiHKe. Takon noaxoa ge-
naet nokynaTenbCKyl LEeHHOCTb AMHAMUYECKOW: OHA MEHSeTCS B 3aBUCMMOCTW OT KOHTEKCTa,
noTpebHOCTEN KIMMEHTOB N BO3MOXHOCTEW NepcoHanm3aumm.

3.1. Ponb UCKYyCCTBEHHOIro UHTErNNEeKTa U aHanuMTUKU AaHHbIX B chopMmupoBaHUmn
noKynaTtenbCKoOM LleHHOCTH

MCKYyCCTBEHHbIN UHTEMMEKT U aHanuTuKa AaHHbIX BCE CUMbHEE BRMSAIOT Ha NpoLecchl B
B2B-npogaxax. 3TN TEXHOMOrMU MOMOralT KOMMNAHUAM fyylle NMOHMMaTb CBOWUX KIMEHTOB,
aHanuaupys 6onblume ob6bEMBbI nHdopMaumn. bnarogaps UUMGPOBLIM TEXHOMOMMAM KOMMAHWUU
MOryT rmbko aganTypoBaTb CBOW MPEAsioKeHUs, pearnpys Ha konebaHusa cnpoca u M3MeHeHUs
B pblHOYHOW cpefe [23]. U/ ocobeHHOo noneseH Tam, rae B pOpMMPOBaAHUN LLEHHOCTU y4acTBY-
€T He OVH UIPOoK, a Lenas ceTb KoMmnaHun B kaHane. OgHako, HECMOTPS Ha akTVBHOE BHedpe-
Hue VI, MHorme opraHmsauum ctankusaloTcs ¢ 6apbepamu MHTerpaunm, CBA3aHHbIMU C Hedo-
CTaTKOM Ka4YeCTBEHHbIX AaHHbIX, CIIOXHOCTbIO OLEHKN BO3BpaTa Ha MHBECTULUKU U CONPOTUBIE-
HWEeM BHYTPM KomnaHum [12].

CncTeMbl MaWMHHOTO 00YyYeHUs aHanNM3MpyrT NOBEAEHNE KIIMEHTOB U MOMOralT KOM-
naHWsiM 3apaHee roToBUTb MepCoHanM3npoBaHHble npeanoxenus [14], [16]. OgHo M3 npakTu-
Yyecknx npumeHeHun UM — ato guHamumyeckoe LieHoobpasoBaHne. CoBpeMEHHbIE anropuUTMbl
aHanu3mpylT PbIHOYHbIE YCIOBUS, MOBEAEHYECKME MOAENM NoKynaTenen n LeHoBble TPeHAbI,
4YTO NO3BONSET KOMNaHWAM BbICTpee aganTMpoBaTh CcTpaTeruto LeHoobpasosaHus [14].

LindpoBble MHCTPpYMEHTLI BCE Borblue BAMAIOT Ha yrnpaBneHne KIMMEeHTCKUMMW OTHOLLEe-
Husmun. MNpoasuHyTele CRM-nnatdopmel, Bknoyas Salesforce Einstein u Microsoft Dynamics
365, npumensoT UM gna aHanusa AaHHbIX KIMEHTOB M NPOrHO3MPOBaHUSA MX NOTpebHocTew.
OT10 nomMoraeT Gu3Hecy BbISIBNATb TPeHAbl M NpedyragbiBaTb 3anpochl KNMEHTOB. AMropuTMbl
MOMOratoT BbISIBMATE CKPbITbIE 3aKOHOMEPHOCTU, NpeAckasbiBaTe OyayLine 3anpockl U aganTtu-
poBaTb NPEANOXeHNUs NoA NOTPeBGHOCTU KaXdoro KnueHTa. OTo NO3BONAET KOMMaHusam Gonee
TOYHO BbICTpamMBaTb KOMMYHUKaUMKM 1 nNpegnarate nepcoHanuM3mpoBaHHble pelleHus [17]. Ta-
kum obpasom, I n aHanuTuka gaHHbIX No3BonsAT B2B-koMnaHmuam yiTu oT cTaH4apTHLIX MO-
Aenen ynpaeneHnst U NepenTn K rmbknm, aganTuBHBIM CTpaTerMsamM, OpUeHTUPOBaHHbLIM Ha O0r-
FOCPOYHYIO LIEHHOCTb Y KOHKYPEHTHbIE NpenMyLLecTBa.

3.2. Uudposbie nnatdopMbl U UX BIUSHUE Ha NOKYNaTeNbCKYH LLeHHOCTb

Lindposble nnatdopmbl NocTeneHHO nepectpamsaloT paboty B2B-komnaHui, cTaHo-
BSICb HE MHCTPYMEHTOM, a KIMOYEeBbIM acrnekToOM B3aMMOAENCTBUSA C kKnneHTamu. OHu ynyywaioT
KOMMyHVKaLuW, AenatT nocTtaBkuM rmbye, caenkum npo3padHee, a npeanoXxeHus TovHee nog-
CcTpamBaloTCs nog noTpebHOCTU 3aka3ymkoB Bnarogaps aHanu3y AaHHbIX U MPOrHO3HbIM Mode-
nam [14].

OpHa 13 rnaBHbIX 0COBEHHOCTEN NNAaT(POPMEHHbBIX PELUEHUA — 3TO BO3MOXHOCTb 00b-
€[MHATb AaHHble U3 Pa3HbIX UCTOYHMKOB. Tenepb KOMNaHUW OenatoT He TOMbKO NPoaaXu — OHU
npegnaralT aHanuTuky, NogaepXKy U faxe uudpoBY MHTErpauuto B NPOLECCHl KIUEHTOB.
Bcé aTo npeBpalaeT 0ObIYHYIO CAENKY B ONTOCPOYHOE napTHEPCTBO [14]. B paboTte paccmoT-
peH Kenc ¢ KomnaHuen Proximus, koTopasi npyuMeHsieT MallMHHOe obyvyeHne ans aHanusa no-
BeAeHUs nokynaTenen B mMarasuHax. OTO NO3BONAET KOMMaHUM NPOrHO3NPOBaTh BbIPYYKY, OM-
TMMM3NPOBaTb PaCMONOXeHWe TOBAapOB U aganTMpoBaTb MapKETUHIOBblE CTpaTernu K pearb-
HbIM NOTPEBHOCTAM KNMeHToB [14].

PocTt BnvaHuA uMdpoBbIX nNnatgopMm noATBepXAalT cTaTucTudeckme paHHble. [lo
AaHHbim Statista [30], B2B-komnaHum BCE akTMBHEE MCMONb3YT UndpoBble KaHanbl. B 2021 r.
Ha Hux npuxoaunock 34% foxonos, a B 2023 r. yxe 45%. OxupgaeTcs, 4to k 2025 r., cornacHo
nporHosy Statista [30], aTa undpa MoxeT JOCTUTHYTb 56%. 3TO roBopuT 0 TOM, 4YTO BU3HEC BCE
MEHbLLE 3aBUCUT OT TPaAMLMOHHLIX KaHanoB NpoAax M AenaeT CTaBKy Ha nepcoHanusauuio u
aBTOMaTU3aLMIO.

Lndbposasa TpaHcdhopmauna B2B — 3To He TONbKO HOBblE BO3MOXXHOCTU, HO U CIOXHO-
CTW, C KOTOpbIMU npuxoautcs crtankmBaTbes. OAMH U3 BbI3OBOB —YyrpaBrieHue OaHHbIMU Y
obecneyeHve JOBepUs B aKocucTemax. B oTnuume ot TpagnuUMOHHbBIX CAEMOK, NNaTOpPMEHHbIE
MoZenu yacTo npegnonaralT yyacTue TPeTbUX CTOPOH, YTO MOBbILAET PUCKM YTEYKN MHAOP-
Mauuun. [nsa 3awmTbl gaHHbIX OU3Hec BCE 4valle obpallaetca K 6nokyenHy, pacnpenenéHHbiM
cucTemMam XpaHeHus U CKBO3HOMY LundpoBaHuio [8]. Kpome Toro, KomMnaHum BbIHY>XAeHbl afarn-
TMpOBaTbCA K HOBbIM TpeboBaHuAM perynupoBaHus, Takum kak GDPR (Espona) n CCPA
(CLLA). 310 genaeT BONpOCHI 3aLLMTbl NEPCOHANbHbLIX OAHHBIX HEOTHEMIIEMOW YacTbo Lngpo-
BOW TpaHcdopmaLmu.

Lincpposble nnatdopmbl pagmkansHO MeHSIOT pbiHOK B2B. OHuM ynpoutatoT B3aumopen-
CTBME MEXAY KOMMaHUAMMW, NOBLIAIOT NPO3PaYHOCTb CAENOK U AenalT npeanoxeHnsa bonee
TOYHBLIMW U NepcoHanM3npoBaHHbIMW. OQHAKO UX passBuTue TpebyeT YETKOro yrnpaBneHus gaH-
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HbIMW 1 CODONOAEHNST HOPMATUBHbLIX TpeboBaHWI, YTOOLI N30exaTb PUCKOB N COXPaHUTbL JOBE-
pue KITMEHTOB.

3.3. MpeankTBHas aHaNUTMKa U NepcoHanu3auunsi LEHHOCTHbIX NPeAnoXeHUn

MpeavkTuBHas aHanUTUKa BCE cunbHee BNUSAET Ha paboTy B2B-komnaHuin, momoras um
He MPOCTO aHanM3upoBaTb NPOLUSble AaHHble, @ MPOrHO3MpoBaTb MOTPEOHOCTU KITMEHTOB U
afanTupoBaTb CBOMW MPEAnoXeHUs K U3MeHeHNAM pbiHka [23]. Ecnu TpagvumMoHHasa aHanuTuka
OTBe4YaeT Ha BOMpoc "4To npounsowsno?”, To NpeaukTUBHbIE MOAENMN MOMOoralT pasobparbes,
"yTto OygeT ganbwe?" 1 kak nydlle BeICTPOUTbL cTparteruto [14].

OAHO 13 rnaBHbIX HaMpaBfEHUN UCNONb30BaHUA MPEAVKTUBHOM aHanuTukn B B2B —
NPOrHO3MpoBaHWE MOBEOEHUSA KNMEHTOB, YTO MO3BOMSET KOMMNaHWsM Ifydlle aganTtupoBaTb
B3ammogencTteme ¢ knueHtamm. Ockym n Apak [21] nokasbiBalOT, YTO MPUMEHEHUE METOLOB
MaLLUMHHOTO OBy4YeHUs MOXET MOBLICUTb TOYHOCTb MpeAcKasaHWi M ynyyluTb ynpasrieHue
KNMEHTCKMMU OTHOLLEHMSIMMN.

MeTtoa Value-Based Selling (npogaxun, ocHoBaHHble Ha LeHHocTn) (VBS) ctponTtes Ha
rnyboKOM MOHMMaHWM BusHeca knveHTa. KomnaHum MayyaroT KnyeBble hakTopbl AOXOAHOCTH
KnneHTa 1 pa3pabaTbiBaloT peLleHus, KOTopble MOryT OkasaTb U3MEpPSEeMOE BIIUSIHUME Ha €ro
duHaHcoBblEe pe3ynbTaThl. [ns NOnyyYyeHMs KavyecTBEHHOW MHdpopmauun TpebyeTcst UHTepak-
TMBHaga paboTta ¢ knMeHToM, TpebytoLas n3y4yeHus ero NPoLEeCccoB U NPMOPUTETOB. Takon noa-
X0, OKynaeTcsl TeM, YTO KOMMaHWM npeanaratT peLleHns, KOTopble MPUHECYT MOnb3y U YKpe-
NSAT NapTHépCckue oTHoweHus [31].

Ho HecmMOTpS Ha BCe npenmyLLecTBa, UCNONb30BaHNE NPEAUKTMBHOW aHanuTuku B B2B
HECET n onpefenéHHole TpyaHocTn. OOUH M3 rMaBHbIX BbI3OBOB — KAY€CTBO AaHHbIX: B KOPMO-
paTMBHOM CEKTOpe BbIOOPKM YacTo HebonbluMe, a KIMEHTbl 06n1agatT YHUKaNbHBIMU XapakTe-
puUcTMKamu, 4YTo genaeT NporHo3bl croxHee. Kpome Toro, BHeApeHMEe Takux TEXHOMOrMi Tpeby-
€T 3HaYnTEeNbHbIX MHBECTULUMI — Kak B NporpaMMHoe obecrneveHune, Tak U B obyvyeHne nepco-
Hana, 4YTo He Bcerga BO3MOXHO Afs1 KOMMAHWA C OrpaHUYEeHHOM LMPOBON MHGPACTPYKTYpPOn
[21].

MpeoukTMBHaa aHanuTMKa U NepcoHanNU3vMpoBaHHbIE LEHHOCTHbIE MpeasioXeHus cra-
HOBSITCS BaxkHOW YacTbto B2B-npogaxk. OHM nomoratoT KOMMaHusmM TOYHee NOHMMAaTh KITMEHTOB
W aganTMpoBaTbCs K AMHaMuKe pbiHka. OgHaKo ux ycnewHoe BHeapeHne TpebyeT rpamoTHOro
ynpaBneHnss AaHHbIMU, UHBECTULIMIA B TEXHONOMMN U NOArOTOBKN COTPYOHUKOB.

3.4. Bbi3oBbl M orpaHuyYeHuMsa uucpoBM3aUUM B yNpaBrieHUM MNOKYNaTeNnbCKOW
LeHHOCTbIO

BHeapeHne undposbix TexHonorun B B2B-komnaHusix conpoBoxgaeTcd psaoM BbI3o-
BOB, BKIOYasi CIOXHOCTb afdantauuMum U MHTerpaumm B CyLLecTByoWmne npoueccbl. KomnaHum
cTankumeatwTcs ¢ npobnemamu wvHTerpauun uUudpoBbIX peLIeHWA, BbICOKMMW 3aTpaTtaMu Ha
BHEApEHME, CNOXHOCTbIO 00paboTkn AaHHbIX U COOMOAEHNEM PErynsaTopHbIX TpeboBaHui. B
psAe cnyvaeB opraHumsauum coobuialoT o npobnemax BHegpeHus MW, ocoGeHHO B ycrnoBusix,
Korga HeoQHOPOAHOCTb AaHHbIX BbICOKA U MPUCYTCTBYET HEA4OCTAaTOK JOBEPUS CO CTOPOHbI CO-
TPYOHWKOB K aBTOMaTM3MPOBaHHbIM MPOrHo3am. ATO 3aTpyaHSAEeT MHTepnpeTaumio 1 UCnomnb3o-
BaHud pesynbtaTtoB A [12].

OpHa un3 knwoyeBbix npobnem uudposmsaunn B2B — padposHeHHoCTb B IT-cuctemax:
OaHHbIE XPAHSTCS B pasHbIX MecTax, 06beanHUTb MX CIMOXHO, U B UTOre KOMMaHWW, OaHHble
KOTOPbIX Pa3pO3HEHHbI, CTANKMBAKTCS CO CIOXHOCTAMU B OObEAMHEHUM CUCTEM, a TaKkKe C
3aTpygHeHueM mx aHanu3a [23]. B ocobeHHOCTM 3TO KacaeTcs npeanpusitui, UCNomb3YHLWmnX
ycTtapeBwune IT-apxutekTypbl, KOTopble He obnagatT Tpedyemol COBMECTMMOCTbLIO C Nepeao-
BbIMW aHaNUTUYECKUMUN MHCTPYMEHTaMM, BKOYasi CUCTEMbI NPEAUKTUBHOIO MOAENUPOBaHUA U
anropuTMbl MalMHHOrO 06yyeHus. B pe3ynbTaTte 3ameqnsercs npouecc agantaumm K M3meHe-
HWSIM Ha pbIHKE, @ NepCoHanM3aunsi LEHHOCTHbLIX NPEASIOKEHU CTaHOBUTCSA BGonee CroXHOW.

[pyron BaxHbI BbI30B — BbICOKasi CTOMMOCTb Lndposusaumm. BHeagpeHue NcKycCcTBeH-
HOr0 WMHTENNEKTa, aHanUTUYeCKUX NnaTopM U 3KOCUCTEMHbIX pelleHunii TpebyeT CepbEsHbIX
uHBeCcTUUM. YTobbl undposm3sauma pabotana apdeKkTMBHO, KOMNAHMAM NPUXOANTCS OBOHOB-
NATb MHPACTPYKTYpy, 0byyaTb COTPYOHWKOB U nepecTpamBaTb GusHec-npouecchl [26]. Ons
MarnblX U CpegHUX NPeanpusiTuin 3To0 0COBEHHO YYBCTBUTENBHO, TaK Kak OrpaHNYeHHbIe pecyp-
Cbl 3aTPYOHSOT peanunsaumio ClOXHbIX LUGPOBbIX MPOEKTOB. [JOMONHUTENBHO, CIOXHO 3apa-
Hee oueHuTb Bo3BpaT uHBectuumi (ROI), 4To genaeTt NpuHATME pelleHun O uudgpoBmusauumn
MeHee npeackasyeMbiM.

Ob6paboTtka Gonblnx O6BLEMOB OaHHbLIX TakKe cO34aET CrnoXHocTu. KomnaHuu, uc-
nonb3ytoLLme NpeaukKTUBHY0 aHanuMTUKy U MalluMHHOe obyyeHue, 3aBUCAT OT KayecTBa MCXon-
HbIX JaHHbIX: OLUMOKM UMK HexBaTka MHopMaLnm MOryT CEPbE3HO MOBMUATL HA TOYHOCTb MPO-
rHo3oB [21]. Bonee Toro, HeCMOTPSA Ha 3HaYnUTenNbHbIE UHBeCTUUMK B I, MHOrMe opraHmsauuu
He nony4alrT oXxmaaemblx GusHec-pe3ynbTaToB U3-3a CIOXHOCTU UHTerpauun NN ¢ cyulecTsy-
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IOLLMMK Npoueccamn, HexBaTKu cneunanucToB U CONPOTUBIIEHUA U3MEHEHUAM CO CTOPOHbI CO-
TpyaHukos [12].

He meHee BaxxeH BONPOC 3TUKM U PEryNATOPHbIX orpaHnyeHunin. XXéctkme TpeboBaHusa K
0bpaboTke NepcoHanmM3npoBaHHbIX AaHHbIX, Takme kak GDPR B EBpone n CCPA B CLUA, 3a-
CTaBMSOT KOMMNaHWM NepecMaTpyBaTb NOAXOAbl K cOOpy M aHanuay nHdopMauuun. Hanpumep,
BBOAWTb CTporve npaeuna obpaboTkM nepcoHanbHbIX AaHHbIX, BKoYas TpeboBaHme ABHOMO
cornacusa Ha c6op 1 MCNoNb30BaHMe AaHHbIX, a Takke NpaBo ObiTb 3a0bITbIM, YTO 3HAYUTENBHO
orpaHu4yMBaeT AOCTYN K NOBeAEeHYECKMM AaHHbIM KNueHToB. ccnenoBaHne KoHcTaHTUHUAeca
n ApaHgo [8] nokasbiBaeT, YTO NOAOOHbBIE OrpaHMYEHNsT BbIHYXXOAOT KOMMNAHUKU K nepexogy Ha
6onee npospayHblie Mogenu cbopa MHoOpmMaLmMn, KOTOpPble OCHOBLIBAKOTCS Ha NPUHLMNE SIBHO-
ro cornacus. C ogHOM CTOPOHbI, 9TO YCNOXHAET nepcoHanu3auuio, ¢ Apyroi — noBbIlLaeT Jo-
Bepue knueHToB. B utore, Tpebyetcsa novck banaHca mexay nepcoHanmsaumen LeHHOCTHbIX
npeanoXxeHnn n cobniogeHmem cTaHaapToB KOHUAEHLMANBHOCTH.

LindpoBble MHCTPYMEHTbI BCE BoMblue BMAMSAIOT Ha ynpaBrieHne KIMEHTCKMMMU OTHOLLEe-
Huamu. MNpogeuHyTele CRM-nnatdopmel, Bktodas Salesforce Einstein n Microsoft Dynamics
365, npumensitoT I onst aHanmsa gaHHbIX KITMEHTOB M MPOrHO3UPOBaHUS UX noTpedHocTel [9].
OT0 nomoraeT Gu3Hecy BbISIBNSATb TPeHAbl U NpeayraabiBaTb 3anpochl KMMEHTOB. ANropuUTMbl
NMomoratoT BbISIBNIATb CKPbITble 3aKOHOMEPHOCTU, NpeackasbiBaTb OyayLumMe 3anpocsl U agantu-
poBaTb NpeanoXeHus Noa NoTpebHOCTHN kaxKaoro knneHTta. B pesynbtate komnaHum moryT 60-
nee TOYHO BbICTPanBaTb KOMMYHUKaLMK U NpegnaraTe NepPcoHanmM3npoBaHHble peLlenns [17].

OpHako umdpoBM3aLMsa — 3TO HE TOMbKO HOBbIE BO3MOXHOCTU, HO U Bbi30Bbl. BusHec
cTarnkmBaeTcsa ¢ npobnemamm MHTerpaumm pasHoOpOAHbIX AAHHbIX, 3HAYUTENbHBIMU 3aTpaTamMu
Ha BHeOpEeHWe TEXHONMOornM n HeobxoaMMOCTbIO COOTBETCTBOBATL PErynsaToOpHbIM TpeboBaHu-
Aam. Bonpoc He TONbKO B TEXHWYECKOW CTOPOHE, HO N B TOM, HACKOMbKO ObICTPO KOMMaHMU Mo-
ryT aganTmpoBaTbCs K HOBbIM CTaHAapTaM yrnpaBreHns KNMeHTCKUMU B3anMOOTHOLLEHNAMMN.

byaoywme wnccneposaHua B2B-pblHka BaXXHO OpUEHTUpPOBaTb HE TOMbKO Ha BAWsHME
TEXHOMOIMMN, HO N Ha TO, KaK MEHSIIOTCH CaMu MPUHLMNbI B3aMMOAENCTBUA MeXOY KOMMaHUaMuU.
CeTeBble 3KOCUCTEMbI, AMHAMWUYECKOE BOCMPUATUE LIEHHOCTM M HOBblE METoAbl ynpaBreHus
KITMEHTCKMMWN OTHOLLEHUAMM TPeOylT KOMMMEKCHOro noaxoda, KOTOpbIM MOMOXeT OGusHecy
0OCTaBaTbCsl KOHKYPEHTOCMOCOOHBIM B LU(PPOBYHO 3MOXY.

3akntoyeHue

OBOMOLUNS KOHLENUUN NOKyNaTenbCKon LeHHOCTU B B2B aemoHCTpupyeT nocrnenoBa-
TenbHbIA Nepexon OT TPALAMLMOHHbBIX 3KOHOMUYECKUX MoAenen Kk 6onee CnoXHbiM U UHAMMWY-
HbiM nogxogam. B Hauvane 2000-x rr. Bapro u Jlaw [32] npeacrtaBunu koHuenuuio Service-
Dominant Logic (SDL), koTopas usameHuna npeacraBneHne o LeHHOCTU, YTBepxaas, YTo oHa
co3gaéTtcsl He B MOMEHT oOMeHa, a B npoLiecce B3aMMOLENCTBUSA MeXay NOCTaBLUMKOM U KMu-
€HTOM. JTOT NOoAXOA CTan OCHOBOW ANs AanbHEWLNX UccrefoBaHUA COBMECTHOIO CO3AaHus
LIeHHOCTH, YTO NPUBESIO K (POPMUPOBAHUIO HOBBIX MHOFOMEPHbLIX Moaenen. 3atemM, ArMKBUCT U
ap. [3] npegnoxunu mogens aNeMeHToB LeHHocTn ansa B2B. AsTopbl Boigenunm 40 KOMNOHEH-
TOB, KOTOpbI€ ObIfnM CrpynnUpoBaHbl B NATb KaTeropuii, BkMoYasa yHKLMOHAmNbHY, UHAUBUAY-
anbHYH M BOOXHOBISIOWYH LEHHOCTb, YTO NOAYEPKHYNO MHOFOMEPHOCTb BOCTMPUATUSA LLEHHO-
cTn B B2B-oTHOWEHNSAX. 3HaunTEeNbHbIV BKIag BHECNO uccnegosaHve Arrepta u ap. [10], ko-
TOpoe aKueHTUpoBaro BHUMaHue Ha koHuenuun Value in Use, yTBepxaasi, YTO LleHHOCTb dhop-
MUPYeTCsl HE B MOMEHT MOKYMKKU, a B MpoLiecce NCMNonb30BaHuA npoaykTa. MNapannensHo Ako-
ovgec u gp. [15] pacwmpunu 310 NOHMMaHWe, Nokasas, 4To B B2B-akocuctemax, He TONbKO no-
CTaBLUMK CO30aET LLEHHOCTb, HO Ha €€ co3faHue Takke BNUSAT B3aMMOOENCTBUS C y4acTHUKa-
MU KaHana — aKcrnepTamu, perynsatopamu U nocpegHukamm, 4To nogyépkMBaeT pacTyLLyto 3Ha-
YMMOCTb ceTeBbIx noaxonoB. O6HoBNEHHAsA Tunonorus Jlepya-Bepenbac [17] pobasuna Kk Tpa-
ONUMOHHBIM MOJENSAM Takue acnekTbl, Kak 3KOHOMWYecKasd, couuanbHas UM CUMBOMMYeckas
LEHHOCTb, YTO MO3BOMWIO aganTMpoBaTb KOHLUEMNUMIO K COBPEMEHHbIM OM3HEeC-3KocMcTEMAM.
BnyT u ap. [6], B cBoéM MeTa-aHanu3ze CPV, noatsepXaatoT, YTO BOCNpUATUE LIeHHOCTU B B2B-
KOHTEKCTE UMEET CIOXHbIN, MHOTOIPaHHbIN XapakTep U MOXET ObITb CBA3aHO C 3KOCUCTEMHbIMU
B3auMOAENCTBUAMM N aganTtaumen peLleHun.

Takum obpasom, cCOBpeMeHHOe MOHMMaHWe MoKynaTenbCkow LueHHocTu B B2B yxogut
OT TPagMLMOHHBIX TPaH3aKUMOHHBIX Mogenewn u Bcé 6onblue goKycMpyeTcs Ha AONroCPOYHOM
MCNOSb30BaHUN, COBMECTHOM CO30aHUN LIEHHOCTUM M CEeTEeBbIX B3aumopemncteusax. Passutue
LMAPOBLIX TEXHONOMMA YCKOPUIO 3TOT MEepPexof: WUCKYCCTBEHHbIA WHTENNEKT, npeaukTuBHas
aHanuTuka 1 undposble NNatdopMbl NO3BOMAIT NEPCOHANU3NPOBaTb LLIEHHOCTHbIE Npeaso-
XEeHWs, MoaenupoBaTb MOBeAEHME KIMEHTOB W aBTOMAaTM3MPOBaTb KrioveBble OU3Hec-
npouecchl [23], [26]. OgHako BHeapeHne NoA0OHbIX PELUEHUI COMPSKEHO C PSAOM Bbi30OBOB,
BKMOYas CMOXHOCTb MHTerpauun IT-uHpacTpyKTypbl, BbICOKME (DUHAHCOBLIE 3aTpaThl U HEOB-
XOOUMOCTb COOTBETCTBUSA perynatopHbiM TpebosaHuam [12], [8].
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B cBA3n ¢ 3TUM ganbHeree pasBuMTUE MUCCNegoBaHWI B AaHHOWM obnacTu npeacras-
nsieTca 0ocobeHHO MepPCNEKTUBHLIM, YTO cornlacyeTcs ¢ pesynbTataMmy MeTa-aHanusa bnyta un
ap. [6], nog4épkuBaroLero BaXXHOCTb 3KocucTeMHoro nogaxoga k CPV u noarteepxparoLlero
HeoOX0AMMOCTb AanbHEWLWNX UCCNefoBaHUN NMOKynaTenbCKON LIEeHHOCTM, OCOBEHHO B KOHTEK-
cte B2B n ¢ yuéTom passutms UMdpoBbixX TexHoMNormi. byaylime padotbl MoryT ObiTb COKYCH-
poBaHbl Ha pa3paboTke MHTErPUPOBaHHbLIX MoAEeNen ynpaBneHust LEHHOCTbIO, KOTOPbIE YUYUTbI-
BalOT He TOMbKO B3aUMOLEMNCTBUE MOCTaBLUMKA U KNMEHTA, HO MU BCIO CEeTb NApTHEPOB, peryns-
TOPOB U KOHCYNbTaHTOB. OOHUM U3 KIHOYEBBLIX HaNpPaBrieHUn MOXeT cTaTb pas3paboTka MeTpuk
ONSA OLEHKN CeTEeBOW LIeHHOCTU B dKocucTeMax. [lockonbky ueHHocTe B B2B hopmunpyeTtca ye-
pe3 MHOroCrorHble B3aMMOAENCTBUS, HEODXOAMMO yUNTbIBaTh BIIMSIHNE KaXO0ro y4acTHUKa Ha
o6 pesynbTaTt. BaxHbIM acnektom Takke CTaHOBUTCS U3YyYEeHWE YCTOMYUBOCTU KOHKYPEHT-
HbIX MPENMYLLIECTB, BO3HMKAIOLLMX B 3KOCUCTEMAX, N1 MEXAHU3MOB MX NOAOEPXKaHUA B YCIOBUSAX
uucpposor TpaHchopmaumm. Kpome Toro, ocoboe BHUMaHue MoxXeT ObiTb yaeneHo paspaboTke
CUCTEM MOHWUTOPUHra LEHHOCTM B pEXMME pearibHOro BpPeMEHW C wucnonb3oBaHvem WK-
WHCTPYMEHTOB.

B gaHHOM mccnegoBaHMM CUCTEMAaTU3NPOBaHbI COBPEMEHHbIE MOAXOAbI K YPaBNEHUIO
MOKyNaTenbCKOM LIEHHOCTbI, C aKLEHTOM Ha poJib 9KOCUCTEMHbIX B3aUMOAENCTBUNA U BNUSIHUE
uncppoBbIX TexHonoruin. MNonyyeHHble pesynbTatbl MOryT BbiTb nonesHol Ans B2B-komnaHun
npu paspaboTke cTpaternin paboTbl C KNMEHTaMMW, a Takke MNpu CO34aHWM HOBbIX METOAMK
OLEHKWN LIEHHOCTH, YY4UTbIBAIOLLNX N3MEHEHWS, Bbi3BaHHbIE LIMGPOBON TpaHchopmaumnen.

Cnucok ncnosnb3oBaHHbIX NCTOYHUKOB

1. Tpauyk A.B., Nlungep H.B., Tyaer B.O. ®opmumpoBaHne LEHHOCTHOrO Npearnoxe-
HWUS1 AN KIMEHTOB: TEeOpeTMYeCckue noaxoabl U NOHUMaHWE NpeacTaBUTENEN POCCUACKUX KOM-
naHun // CTpaTernyeckme pelleHnss u puck-meHemxkmeHTt. — 2022. — T. 13. — Ne 1. — C. 8-25. —
DOI: 10.17747/2618-947X-2022-1-8-25.

2. Almquist E., Senior J., Bloch N. The Elements of Value // Harvard Business Re-
view. — 2016. — Vol. 94. — No. 9. — P. 46-53.

3. Almquist E., Cleghorn J., Sherer L. The B2B Elements of Value // Harvard Busi-
ness Review. — 2018. — Vol. 96. — No. 1. — P. 72-81.

4. Anderson J., Narus J., Rossum W. Customer value propositions in business mar-
kets // Harvard Business Review. — 2006. — Vol. 84. — No. 7. — P. 90-99, 149.

5. Anderson J.C., Narus J.A., Narayandas D. Business Market Management: Under-
standing, Creating, and Delivering Value. 3rd ed. — Pearson Prentice Hall, 2009.

6. Blut M., Chaney D., Lunardo R., Mencarelli R., Grewal D. Customer perceived val-
ue: A comprehensive meta-analysis // Journal of Service Research. — 2024. — Vol. 27. — No. 4.
—P. 501-524. — DOI: 10.1177/10946705231222295.

7. Coletta L., Vainieri M., Noto G., Murante A.M. Assessing inter-organizational per-
formance through customer value: a literature review // Journal of Business & Industrial Market-
ing. —2021. — Vol. 36. — No. 13. — P. 15-27. — DOI: 10.1108/JBIM-07-2020-0353.

8. Constantinides E., Herrando C. Customers' privacy and personalization in the age
of GDPR: What is the appropriate trade-off for ethical marketing decision-making? // Marketing
Trends Congress. - 2022. - URL: http://archives.marketing-trends-
congress.com/2022/pages/PDF/004.pdf (nata obpalierus: 09.01.2025).

9. Corsaro D., Maggioni I., Olivieri M. Sales and marketing automation in the post-
Covid-19 scenario: value drivers in B2B relationships // Italian Journal of Marketing. — 2021. —
Vol. 2021, No. 4. — P. 371-392. — DOI: 10.1007/s43039-021-00024-x.

10. Eggert A., Ulaga W., Frow P., Payne A. Conceptualizing and communicating value
in business markets: A managerial framework // Journal of Marketing. — 2018. — Vol. 82. — No.
2.—P. 1-18. = DOI: 10.1509/jm.15.0414.

11. Ellram L.M. Total cost of ownership: an analysis approach for purchasing // Interna-
tional Journal of Physical Distribution & Logistics Management. — 1995. — Vol. 25. — No. 8. - P.
4-23. — DOI: 10.1108/09600039510099928.

12. Enholm I.M., Papagiannidis E., Mikalef P., Krogstie J. Artificial intelligence and
business value: a literature review // Information Systems Frontiers. — 2022. — Vol. 24. — P.
1709-1734. — DOI: 10.1007/s10796-021-10186-w.

13. Holbrook M. Consumer value: A framework for analysis and research. — Routledge,
New York, 1999. — DOI: 10.4324/9780203010679.

14. Hunke F., Heinz D., Satzger G. Creating customer value from data: foundations
and archetypes of analytics-based services // Electronic Markets. — 2021. — Vol. 32. — DOI:
10.1007/s12525-021-00506-y.

45


http://archives.marketing-trends-congress.com/2022/pages/PDF/004.pdf
http://archives.marketing-trends-congress.com/2022/pages/PDF/004.pdf

Ill. MPOBJIEMbl MEHEPKMEHTA N MAPKETUHIA. IOTUUCTUKA OkoHomm4eckuii Bektop Ne1(40) 2025

15. Jacobides M.G., Cennamo C., Gawer A. Towards a theory of ecosystems // Strate-
gic Management Journal. — 2018. — Vol. 39. — No. 9. — P. 2255-2276. — DOI: 10.1002/sm;.2904.

16. Keranen J., Totzek D., Salonen A., Kienzler M. Advancing value-based selling re-
search in B2B markets: A theoretical toolbox and research agenda // Industrial Marketing Man-
agement. — 2023. — Vol. 111. — P. 55-68. — DOI; 10.1016/j.indmarman.2023.02.014.

17. Leroi-Werelds S. An update on customer value: state of the art, revised typology,
and research agenda // Journal of Service Management. — 2019. — T. 30. — Ne 5. — C. 650-680.
—DOI: 10.1108/JOSM-03-2019-0074.

18. Mustak M., Jaakkola A., Halinen A. Customer participation and value creation: A
systematic review and research implications // Managing Service Quality: An International Jour-
nal. —2013. — Vol. 23. — No. 4. — P. 341-359. — DOI: 10.1108/MSQ-03-2013-0046.

19. Menger C. Principles of economics. Ludwig von Mises Institute, 1871. (Original
work published in German as Grundsatze der Volkswirtschaftslehre).

20. Monroe K.B. Pricing: Making profitable decisions. — McGraw-Hill, 1979.

21. Oskooei A.R., Adak T.E. B2B customer engagement: Customer behaviour forecast
application // Orclever Proceedings of Research and Development. — 2023. — Vol. 3. — No. 1. —
P. 188-196. — DOI: 10.56038/oprd.v3i1.323.

22. Paschen J., Kietzmann J., Kietzmann T. C. Artificial intelligence (Al) and its impli-
cations for market knowledge in B2B marketing // Journal of Business & Industrial Marketing. —
2019. - Vol. 34. — No. 7. — P. 1410-1419. — DOI: 10.1108/JBIM-10-2018-0295.

23. Paschen J., Paschen U., Pala E., Kietzmann J. Artificial intelligence (Al) and value
co-creation in B2B sales: Activities, actors and resources // Australasian Marketing Journal. —
2020. — Vol. 28. — No. 3. — P. 152-162. — DOI: 10.1016/j.ausm].2020.06.004.

24. Ricardo D. On the principles of political economy and taxation. — John Murray,
1817.

25. Rintamaki T., Saarijarvi H. An integrative framework for managing customer value
propositions // Journal of Business Research. — 2021. — Vol. 134. — P. 754-764. — DOI.
10.1016/j.jbusres.2021.05.030.

26. Singh R., Flaherty K., Sohi R. Sales profession and professionals in the age of dig-
itization and artificial intelligence technologies // Journal of Business Research. — 2019. — Vol.
105. — P. 366-380.

27. Sheth J.N., Newman B.l., Gross B.L. Why we buy what we buy: A theory of con-
sumption values // Journal of Business Research. — 1991. — Vol. 22. — No. 2. — P. 159-170. —
DOI: 10.1016/0148-2963(91)90050-8.

28. Smith A. An inquiry into the nature and causes of the wealth of nations. — W. Stra-
han and T. Cadell, 1776.

29. Sweeney J.C., Soutar G.N. Consumer perceived value: The development of a mul-
tiple item scale // Journal of Retailing. — 2001. — Vol. 77. — No. 2. — P. 203-220. — DOI:
10.1016/S0022-4359(01)00041-0.

30. Statista. United States: B2B revenue share from digital channels 2025. — Statista,
2024. — URL: https://www.statista.com/statistics/1343263/b2b-revenue-from-digital-channels-
united-states/ (aata o6pawieHus: 10.01.2025).

31. Terho H., Haas A., Eggert A., Ulaga W. It's almost like taking the sales out of sell-
ing—Conceptualizing value-based selling in business markets // Industrial Marketing Manage-
ment. — 2012. — Vol. 41. — P. 174-185. — DOI: 10.1016/j.indmarman.2011.11.011.

32. Vargo S.L., Lusch R.F. Evolving to a new dominant logic for marketing // Journal of
Marketing. — 2004. — Vol. 68. — No. 1. — P. 1-17. — DOI: 10.1509/jmkg.68.1.1.24036.

33. Wirtz J., Kowalkowski C. Putting the "Service" into B2B marketing: Key develop-
ments in service research and their relevance for B2B // Journal of Business & Industrial Mar-
keting. — 2023. — Vol. 38. — P. 272-289. — DOI: 10.1108/JBIM-02-2022-0085.

34. Walras L. Elements of pure economics. — Routledge, 1874. (Original work pub-
lished in French as Eléments d'économie politique pure).

35. Woodall T. Conceptualising ‘value for the customer’: An attributional, structural and
dispositional analysis // Academy of Marketing Science Review. — 2003. — Vol. 2003. — No. 12.

36. Woodruff R.B. Customer value: The next source for competitive advantage // Jour-
nal of the Academy of Marketing Science. — 1997. — Vol. 25. — No. 2. — P. 139-153. — DOI:
10.1007/BF02894350.

37. Zeithaml V.A. Consumer perceptions of price, quality, and value: A means-end
model and synthesis of evidence // Journal of Marketing. — 1988. — Vol. 52. — No. 3. — P. 2-22. —
DOI: 10.1177/002224298805200302.

46


https://www.statista.com/statistics/1343263/b2b-revenue-from-digital-channels-united-states/
https://www.statista.com/statistics/1343263/b2b-revenue-from-digital-channels-united-states/

